


TELEFONICA in Chile:

US$0.9bnUS$2.9bn #1 Telco in 

Chile
13.6 MM 
accesses2

annual

EBITDA1

annual

REVENUES1 In terms of Accesses

and Revenues

Mobile: 10.4 MM

Fixed: 3.2 MM
o/ Total Industry Revs.

34% mkt. 

share

BRAND

Telefónica 

Chile S.A.

Telefónica 

Móviles 

Chile S.A.

Residential

SME

Corporate



13%
T. CHILE

(Fixed business)

+2%*

Mobile business

Fixed business

2,9   

1,1   

0,5   

0,9   

1,0   

0,8   

0,7   

2014

Corporate Data&IT

FBB

Pay TV

Fixed voice

Mobile equipment

Mobile Data&IT

Internet móvil

Mobile voice

Others

+5% (excl. Mobile access charges) 

21%
T. MOVILES
(Mobile business)

MARKET SHARE by revenues:











2018E

2014

CAGR

CAGR

2018E

2014

2013 2014 2018E

38% 39% 34%

41% 42% 50%

43% 47% 51%

145% 145% 141%

33% 48% 65%
7% 5% 3%

Fixed voice (% homes)*

FBB (% homes)*

Paid TV  (% homes)*

Mobile voice (% Inhab.)

MBB SS** (% Inhab.)

MBB BS** (% Inhab.)



 Additional Gb for postpaid

 Multimedia plan for prepaid

 Increased TV and BB 

ARPU 

 Lower handset subsidies: 
o diversified equip. portfolio

o relatil agreements

o SIM only

PROFITABILITY

Capturing and 

defending HIGH 

VALUE CUSTOMERS

The BEST OFFER in 

the Market

Focus in capturing profitable growth

 4G plans in mobile

 UBB in fixed

broadband

 IPTV – HD chanels

 Attractive plans 

(port-in) in 

equipment, services 

and alliances

 The best customer 

experience in 

o 4G

oUBB and IPTV 

Promoting

USE OF mobile DATA, 

BB and TV

 Streaming of video:

o Music concerts on

line

o America and World

futbol cup

 “Napster”

 “Movistar play”

 More HD channels

Leadership in 

MOBILE DATA 

with best

network

FIXED 

BROADBAND 

TRANSFORMATION

Capture VIDEO 

GROWTH
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The best NETWORK supporting growth and quality

 





 





 36% growth ‘14/’12 in Mobile network (nodes)

 

4.9

11.5
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MOBILE Business: growth based in Postpaid and Data

Growth in Postpaid accesses: +4% YoY

 New 4G plans: 438 thousand clients

 All plans include data

 The best network and service quality

 Positive gain in portability

“Prepaid Segment”: -1% YoY

 Regulatory changes

• On/Off net tariffs elimination

• ITX rates reduction

 Aggressive Competition and economy slowdown

• New entrants 

• social networks offer free of charge

 Two digit growth in Mobile Internet accesses

(+13% yoy) and in revenues (+36% yoy), 

explained by the increase in use of data, boosted by 4G 

offer and the increase in smartphones penetration

 High growth potencial:

• 14% penetration in Prepaid and 76% in postpaid

• 45% penetration in Corporation and PYME

Customer MIX 

post/prepaid:

27/73

TOTAL Mobile Accesses1 (‘000) 



171 216

861 857

Dec.14 Jun.15











FBB accesses (‘000)

1,032 1,074

UBB*

ADSL

601 634

Dec.14 Jun.15

Pay TV accesses (‘000)









1,583 1,537

Dec.14 Jun.15

Lines in service (‘000)











•

•

158

37

14% 14%

Dec.14 Jun.15
revenues % total revenues

Revenues from Data and TI services for Corporate 
clients (US$ million)

DIGITAL SERVICES:

 cloud computing and smartphones expand

security perimeter required by corporates

 DTH

 “MOVISTAR PLAY”: OTT videoclub

Metering

 Fleet management

Cloud

Video

M2M

Financial

Services

eHealth  Health IT
 Remote health care management services (“GDA”)

Security

 Hosting 2.0 platform
 Storage/ Backup OD

Mobile pay
 Insurances







Keeping our LEADERSHIP POSITION in the Telecom industry
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Total REVENUES(Ch$ million)

EBITDA (Ch$ million)

969.864

489.036

Dec.14 Jun.15

245.441

128.527

Dec.14 Jun.15

26%25%Margen EBITDA:

TC a Jun 15: Ch$639,04 /1US$

CAPEX (Ch$ million)

CAPEX/Ing: 

Operating Cash Flow (OpCF) (Ch$ million)

128.659

48.089

Dec.14 jun.15

16%

Dic.14 (YoY) Jun.15 (YoY)
(1) (1)

Dic.14 (YoY) -jun.15 (YoY)
(1) (1)

In 2012, MOVISTAR was granted 40 MHz in the 2.6 GHz band 

 4G services 

(*) Since 4Q12, CAPEX for postpaid equipment is registered as OPEX  

(**) CAPEX increases due to higher 3G/4G deployment, 4G 700 MHz spectrum license and processes transformation

(1) Mobile revs. and EBITDA impacted by an additional mobile ITX cut-off (-16%), in Jan.15. “Equivalent

tariffs” means that numbers are recalculated with real traffics in ‘14 and ‘15 but priced at ‘14 tariffs

Dic.14 Jun.15

80.438

116.782

(US$1,518 mill)

(US$765 mill)

(US$384 mill)

(US$201 mill)

(US$201 mill)

(US$75 mill)

(US$183 mill)

(US$126 mill)



207.856

84.433

Dec.14 Jun.15
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Total REVENUES(Ch$ million)

EBITDA (Ch$ million)

686.391

346.463

Dec.14 Jun.15

262.383

119.135

Dec.14 Jun.15

34,4%34,8%Margen EBITDA:

TC a Jun‘15: Ch$639,04 /1US$

CAPEX (Ch$ million)

CAPEX/Ing: 

Operating Cash Flow (OpCF) (Ch$ million)

54.521

34.702

Dec.14 Jun.15

24%(US$996 mill)

(US$542 mill)

(US$411 mill)

(US$186 mill)

(US$325 mill)

(US$132 mill)

(US$201 mill)

(US$54 mill)



Conservative Financial Policies

Liquidity and 

Financing

Hedging

Cash 

Management
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Gross Debt as of Mar. 2015  US$507 million

Net Debts as of June 2015  US$355 billion
Gross Debt as of June 2015  US$618 million

Net Debt as of June 2015  US$324 million

Avg. Debt

rate

4.8%

Avg. Debt

rate

5.4%

“Moving technology closer to corporates and persons to 

provide them an easier life”



Telefónica Móviles Bond issuance - Series G and I 

 On July 23rd and August 20th 2015, Telefónica Móviles Chile successfully managed two UF bond issues in the local 

market

 Main objective of these operations was to refinance the international bond issued in 2010 which will mature in Nov.15

2015 2016 2017 2018 2019 2020 2021 2022 2023

T Moviles T Chile

 Both transactions reached the lowest interest rate for corporate bonds with less than 5 

years duration

 Series G: 2.8 times oversubscribed

 Series I: demand was 1.7 times

 Series G investors: AGF, AFP, Brokers, Investment Funds and Insurance Companies

 Series I investors: Mainly Investment Funds

 These financings for Ch$100 billion allowed partially refinance maturity for Ch$147 

billion (Nov.15) and decrease liquidity cost
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“Moving technology closer to corporates and persons to 

provide them an easier life”

1H 2014 1H 2015 1H 20151H 2014

1H 2014 1H 2015

1H 2014 1H 2015

1H 20151H 2014

1H 20151H 2014





www.telefonicachile.cl/inversionistas/


